
MISSION 
IMPACTING  

STAKEHOLDERS 
WITH 

BENEVOLLENT 
AMBITION

OUTSTANDING 
NEGOTIATING  : 

EARN MORE & LET 
OTHERS LIVE

STANDING OUT 
WHEN SPEAKING 

PUBLICLY

TURNING 
CONFLICTS & 

COMPLAINS INTO 
COOPERATION

DEVELOPING 
EMOTIONAL 

INTELLIGENCE FOR 
LESS STRESS 

THE ART OF 
CONVINCING & 
PERSUADING

SHAPING THE NEXT 
GENERATION OF 

LEADERS

COMMUNICATING 
WITH IMPACT

DECODING BODY 
LANGUAGE & VOICE 

FOR IMPROVED 
COMMUNICATION

INFLUENCING 
CONSUMERS WITH 
NEURO-SCIENCES

DIAGNOSING & 
HANDLING 

MANIPULATIONS

EMOTIONS

MOTIVATIONS

COGNITIVE 
BIASES

INFLUENCE 
PRINCIPLES

MEMORY
LEARNING

BRAIN 
GOUVERNANCES

SALES PEOPLE OF 
THE 22ND CENTURY 

MAKING CLIENTS 
BUY  MORE WITH 
NEURO-SCIENCES

IMPROVING 
CRITICAL THINKING 

FOR BETTER 
DECISIONS

DIAGNOSING & 
HANDLING 
FALLACIES

http://www.comempower.com

